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The vast majority of floor-
ing industry executives
say they are against the

proposed 10% tariffs on Chinese
imports—which includes vinyl
flooring—saying the likely
price hikes will hurt the
industry, lead to fewer and
less innovative choices for
the American consumer
and, ultimately, result in
American job losses.

President Donald
Trump’s proposed tariffs on
$200 billion worth of
Chinese goods includes
LVT and multilayer floor-
ing products such as WPC,
has prompted a group of
vinyl flooring suppliers—
namely Shaw, Novalis, CFL
and Metroflor—as well as the
American Chemistry Council
and the Vinyl Institute, to form a
coalition against its implemen-
tation. 

Harlan Stone, group CEO for
Metroflor/Halstead, told
FCNews the tariff on LVT/multi-
layer flooring products will like-
ly trigger increased costs to end
users, something he essentially
calls an “unfair tax” on the

American consumer. “This has
the possibility of also hurting
various businesses involved in
the sale, installation and distri-
bution of LVT/multilayer floor-Continued on page 22

Continued on page 18 

By Steven Feldman

A recent article in the Wall Street Journal included vinyl
flooring as one of the top 20 products imported from
China in 2017. According to the article, vinyl flooring,

in the 13th spot, accounted for $1.78 billion in import value and
the top 20 products collectively listed accounted for $75 billion
in import value. This obviously makes flooring a target as
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on vinyl imports
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CCA looks to ‘right-size’ its programs 

the course of
the two-day
conference,
m e m b e r s
gleaned valu-
able insights
from guest
speakers and
took advan-
tage of net-
working opportunities. Members
were also treated to the new,
scaled-back C1XPO exhibit hall
which tied into the convention’s
theme, C1 Xperience (C1X). 

A major focus at C1X was the
importance of selling core prod-
ucts. To that end, the exhibit hall,
which was smaller than usual, fea-
tured only displays from Carpet

MONTREAL, CANADA—Keep it
simple. That was one of the
main themes to emerge from
the Flooring America/Flooring
Canada convention held here
last month. To that end, man-
agement adopted a streamlined
exhibition area to drive home
the benefits and effectiveness of
a simpler retail showroom lay-
out. 

Keith Spano, president of
Flooring America and Flooring
Canada, discussed the logic
behind the new format. “Our
stores tend to be over merchan-
dised,” he told FCNews. “There
are so many products in there
and so much duplication. For

MONTREAL, CANADA—Carpet One
Floor & Home retailers assembled
at the Palais des congrès de
Montréal here last month for the
group’s summer convention. Over

By Lindsay Baillie By Lindsay Baillie

Continued on page 24

the first time we are just going
to show our core, proprietary
products on the show floor—
that way we are cutting out the
clutter.”

Keith Spano, president, 
Flooring America and Flooring
Canada, predicts members will

finish the year strong. 

Eric Demaree

For Carpet One, leveraging 
core suppliers has benefits

‘less is more’ is the driving mantra
for Flooring America members, 

Continued on page 20

Mohawk’s acquisition of IVC in 2015 included a domestic 
LVT manufacturing facility in Dalton. 
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W ood and bamboo floor-
ing are natural prod-
ucts and, as such, are

probably the most moisture-sen-
sitive flooring products we deal
with in this industry. Moisture
problems can literally destroy a
perfect wood floor by causing it
to cup, buckle and warp, leaving
no other solution than to remove
and replace it. 

Following are some dos and
don’ts that can help save time
and money on wood floor instal-
lations. 

Check for moisture vapor
emissions or relative humidity
(RH) of the concrete subfloor.
Traditional adhesives that do not
offer moisture control are often
less expensive than multifunc-
tional, moisture-controlling solu-
tions. A simple moisture test
could save the homeowner some
money per square foot if the con-
crete turns out to be dry.

Checking for moisture vapor
transmission through a concrete
slab using calcium chloride test
kits or RH meters may take time
but aren’t complicated to do. 

Make sure the floor is
smooth, flat and defect free.
Wood flooring is a fairly rigid
material that does not conform
to the subfloor over which it is
installed. If the substrate has low
spots, the adhesive will not con-
tact the back of the wood floor-
ing properly, thereby creating a
hollow spot or even a noisy,
creaking surface when someone
walks over it. If the substrate has
high spots, the adhesive layer
may be too thin or can seep
through the tongue and groove,
causing cleanup problems. These
high and low spots are a problem
no matter which type of adhesive
is used. The only way to correct
this is to inject glue under the
hollow spot and, in some severe
cases, actually remove part of the
flooring to re-adhere it. 

The remedy: Use a self-level-

ing underlayment or other sub-
floor-preparation product to
ensure the installer is working on
a flat surface. If the concrete slab
is dry and shows no signs of
moisture vapor issues, traditional
self-levelers can be used. If the
concrete is damp and a moisture-
controlling adhesive is going to
be used, then the subfloor prep
requires the use of exterior-rated
products. Traditional self-levelers
can only be used in moisture
conditions maxing out around
8lbs MVER (ASTM 1896) and
90% RH (ASTM 2170). 

Make sure the flooring to
be glued down is approved by

the manufacturer. Wood
flooring manufacturers have
justifiable reasons why their
flooring can either be
nailed/stapled down or
adhered to a subfloor.
Always read the manufac-
turer’s recommendations
that come with the flooring

to ensure the planned installation
is within the installation guide-
lines for any particular wood
flooring. 

Don’t forget to leave an
expansion joint around the
perimeter of the floor installa-
tion. Wood is a natural product
and, therefore, is sensitive to
changes in temperature and
humidity. Forgetting to leave the
required expansion joint around
the perimeter of a wood floor
installation can lead to very com-
plicated problems. A general rule
of thumb is to always leave a gap
at the perimeter of the wood
floor equal to the thickness of the
floor itself. 

Don’t leave adhesive
residues on the surface of the
prefinished wood flooring.
When gluing wood flooring to
the substrate, be sure to remove
all adhesive smudges from the
surface while the adhesive is still
wet. Always keep a clean rag
around to make sure finish on
the floor remains pristine. 

Avoiding hardwood
installation pitfalls 

installments

WHEN GLUING WOOD FLOORING

TO THE SUBSTRATE, BE SURE TO

REMOVE ALL ADHESIVE SMUDGES

FROM THE SURFACE WHILE THE

ADHESIVE IS STILL WET. 

JEFF
JOHNSON

Jeff Johnson is the business manager for Mapei’s floor covering installa-
tion systems line. He has more than 25 years of experience in floor cover-
ing installation product development and marketing, and he is also a
bench chemist. 

installation

Adhesives aim to ease the           

The installation crisis—a shortage of
installers and a lack of skilled workers—
has created a backlog of business for

many flooring dealers who worry that projects
will not be completed satisfactorily or on a
timely basis.

In today’s environment, products that can
ease the burden for installers and save time and
money for dealers are golden. Fortunately, many
of today’s new adhesives add value to the installa-
tion process through quicker bonding techniques
that ultimately make the job more cost efficient.

Following is a rundown of some of the latest
adhesive offerings.

By Ken Ryan

The new Henry 647 PlumPro was engineered for today’s
demanding world of fast-track installations and remodels. The
fast-track, roll-apply vinyl adhesive is moisture resistant up to
95% RH and pressure sensitive in just minutes. Approved for
use on all substrates, Henry 647 can be used with commercial
and residential installation of LVT and LVP as well as fiber-
glass-encapsulated sheet vinyl. Using Henry 647, installers
can install flooring minutes after application; flooring can be
immediately opened to traffic and property owners can access
the space as soon as installers clean up their tools. The prod-
uct’s unique, purple color is easy to see and allows the
installer to achieve even coverage during application.

A r d ex / H e n r y

DriTac recently unveiled a solution-based, multi-tier adhesive and under-
layment system for wood and resilient flooring installations. Called
Total Sound Reduction System (SRS), this dual-force, silent-fuse technol-
ogy consists of both sound and moisture reduction systems. The compa-
ny said these types of system-based installation solutions offer proven
technology and value with increased profits for distributors and retailers.

DriTac’s double-stick method con-
sists of two layers of adhesive above
and below a layer of underlayment.
“When done properly and adhering to
manufacturers’ specifications, this
type of comprehensive application
can often times offer the highest
degree of overall value associated
with sound control and moisture
resistance,” said David Jackson, field
technical services manager, DriTac
Flooring Products.

D r i Ta c

The Gerflor Dry-Tex System is a one-step, full-
spread adhesive solution with a moisture-mitiga-
tion system integrated into the backing of the
flooring. Available on Gerflor’s resilient sports
flooring, Taraflex, and new heterogeneous
resilient sheet flooring Premium designs, the sys-
tem comprises DTx, a textile backing that allows
a proper bonding of the adhesive onto the floor-
ing; and Gerpur, a proprietary, moisture-cured

adhesive using break-
through technology that
reacts to humidity.  

This one-step system
resists up to 100% RH/25 lbs.

and helps save time and
money for installers by pre-
venting delays and unex-
pected costs due to high
moisture within concrete
slabs. With Gerflor Dry-Tex
System, there is no risk of
shifting or curling floors
under heavy rolling loads.
Plus, no water trapping
means reduced risk of mold
growth.

G e r f l o r
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            task at hand 

Schönox’s newest addi-
tion in adhesives is HPS
1100—a clear, thin-
spread acrylic adhesive
that offers benefits of
the company’s most
popular adhesives. Much like HPS 92, HPS 1100 does not require any sort of prim-
ing. HPS 1100 can also be roller applied, similar to Roll and Go, thus providing an
easier application for the installer. 

Because HPS 1100 can be roller applied without priming, the application is
much more efficient. This process reduces time and costs by eliminating the
priming step while extending the adhesive product to its fullest range. This labor-
saving rolling technique requires a 100-lb roller in both directions—North-South
and East-West for best results. 

S c h ö n ox
Laticrete recently introduced Prime-N-Bond,
a versatile primer designed to enhance the
performance and mechanical bond of mor-
tars to a variety of smooth or low-absorptive
substrates to which adhesion may be diffi-
cult. Prime-N-Bond is low VOC and does not
emit a strong odor, making it ideal for use in
interior or occupied areas.

Prime-N-Bond is designed to allow for a
faster preparation which can save contrac-
tors time and money on the job site, according to Jonathan Scott,
senior product manager. “This product is a perfect example of how
advanced building material technology has helped to drive the con-
struction industry forward while helping installers do their jobs
more effectively.”

L a t i c r e t e

SikaBond-T100 is a new, low-
VOC, all-in-one wood floor
adhesive from Sika that does-
n’t require moisture testing,
can be used to glue down
engineered and solid wood
flooring and easily cleans off
prefinished floors before and
after use. SikaBond-T100
allows installers to save time
on a job since moisture test-
ing is not required. What’s
more, the product is easy to
clean and the low-VOC formu-
la helps achieve a healthier
environment.

S i k a

Uzin KE 2000 S is a premium,
universal adhesive designed
for the installation of various
floor coverings on porous and
nonporous substrates. It fea-
tures high shear strength,
resistance to plasticizers and
is quick drying for fast instal-
lations. Uzin KE 2000 S is also
low odor and easy to trowel,
making it ideal for commer-
cial and residential use. 

KE 2000 S is a LEED v4-
contributing product with
low-emitting materials.
Furthermore, its high cover-
age area equates to low cost
per square foot, which saves
money.

U z i n




