
Flooring Goes Green
New Jersey-based company manufactures line of high-technology flooring adhesives 

with an eco-friendly focus
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The U.S. Clean Air Act of 1990 forced many flooring installation com-

panies to rethink their product choices, as solvents used in wood floor 

adhesion were banned due to ozone degradation. Around the same 

time, Yale and Myrna Block acquired DriTac, a 60-year-old company 

with an alternative adhesive product ideal for installing flooring.

“We recognized that our DriTac Pressure Sensitive was an alternative 

adhesive, and we took it from a New York Tri-State area product and in-

troduced it nationally,” says Yale Block, President of the company. “It's 

been very successful, and it's probably grown 20-fold over the years.”

Today, DriTac Flooring Products manufactures and distributes more 

than 30 innovative flooring installation products, many of which have 

a special “green building” emphasis. The products can be used in a 

variety of applications, from residential wood flooring to commercial 

vinyl, and include urethane, MS polymer, pressure sensitive and acrylic 

varieties. 

The company will showcase many of its eco-friendly products this No-

vember at the Greenbuild Expo in Chicago, the world’s largest confer-

ence dedicated to green building and sustainable product selections.

REFOCUSING ON GREEN BUILDING

In 2007, DriTac sold the industrial adhesive division of the business to 

focus on product development for flooring adhesives—a move that 

led to considerable growth and a line of innovative products designed 
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to control moisture and sound in a one-step ap-

plication.

The most recent refocus for the company has 

been on green building, following the in-

creased importance of LEED® certification and 

sustainable initiatives. Today, DriTac is proud to 

offer a wide selection of zero-VOC, zero-solvent 

and independently tested products certified by 

the Carpet and Rug Institute’s (CRI) Green La-

bel Plus Program for Indoor Air Quality.

About 60 percent of DriTac products are zero-

VOC and 50 percent are CRI certified. The Dri-

Tac Certified Green Logo program identifies 

those products with zero VOCs and zero sol-

vents to help consumers understand how im-

portant it is to choose the right adhesives that 

will not negatively affect air quality.

“Green [building] is a big part of our story. We 

probably have the greenest adhesive line of 

any manufacturer on the market today. We are 

very focused on that,” says Chuck Hall, Senior 

Vice President of Sales. “With the whole move-

ment toward green building, LEED® certifica-

tion and more, the products that we have cer-

tified by the CRI Green Label Plus are perfect 

for that type of environment and that type of 

contractor and developer. They can use those 

products to help them earn LEED® points in 

different categories.” 

Within its product line, DriTac offers a green 

adhesive option for flooring installations of all 

types, including wood, tile, vinyl and other resil-

ient materials. Two of its most notable products 

are the 7800 Supreme Green and 5900 Mega-

Bond.

Designed for installing wood flooring, 7800 

Supreme Green is a zero-volatile organic com-

pound (VOC) and zero-solvent adhesive that 

features added protections like moisture and 

sound barrier technology.

“[Supreme Green] is probably the most environ-

mentally responsible, problem-solving system 

adhesive that is available on the market today,” 

Hall says. “It becomes a moisture barrier to 

protect the wood flooring. It’s also a sound-

deadening membrane. It contributes to LEED® 

credits and has a lot of advantages.”

On the resilient flooring side, 5900 MegaBond 

offers many of the same qualities as 7800 Su-

preme Green. The product is also highly mul-

tifunctional, as it can be used for installing all 

types of underlayment, rubber and resilient 

flooring.

REMAINING A TECHNOLOGY LEADER

With its variety of eco-friendly adhesives, Dri-

Tac is a leader when it comes to elevated tech-

nology. Research and development for new 

products is a big emphasis of the company, and 

one of its most pressing challenges is keeping 

pace with rapid changes in the flooring indus-

try. New flooring materials, sizes and products 

encourage DriTac to create new problem-solv-

ing solutions to make customers’ lives easier. 

“The biggest challenges come from changes in 

finished flooring. New products are released 

into the marketplace all the time, and the com-

position isn’t always the most stable,” says Yale 

Block. “We have to learn how to best handle 

that. It’s for this reason that training is a primary 

focus for us.”
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DriTac has been a technology leader for many 

years and has released many “firsts” in the 

flooring adhesive industry. These include the 

first “all-green” urethane wood flooring ad-

hesive, 7500 Eco-Urethane. The company also 

released the first urethane-based, four-in-one 

sound and moisture control adhesive to the 

market, which significantly condenses installa-

tion times.

“We have grown exponentially through the 

years and understand the value of develop-

ing high-tech, problem-solving solutions that 

help change the way flooring is installed,” says 

Myrna Block, Executive Vice President. “We are 

very focused on providing our customers with 

the most innovative and efficient products on 

the market.”

DriTac is also owned and operated in the 

United States and focuses on forming positive 

relationships with not only customers, but also 

employees and suppliers like Champion Con-

tainer Corporation, a major supplier of plastic 

pails and other packaging containers. The com-

CHAMPION CONTAINER CORPORATION
Champion Container Corporation, a leading distribu-
tor of plastic, metal, and corrugated packaging for 
wide-ranging industrial and commercial use, is carry-
ing on a proud tradition of servicing the packaging re-
quirements of Dritac Flooring Products over the past 
three decades. Dritac supplies their large customer 
base with a vast array of products in numerous dif-
ferent containers with just-in-time efficiency. This re-
quires immediate delivery from Champion of contain-
ers in various quantities from minimum quantity to full 
trailer load virtually every day. Champion’s network of 
warehouses stretching across the Northeast supplies 
an inventory-stocking program for Dritac that enables 
Champion to meet this challenge. We are happy to 
partner with and support Dritac in their ongoing suc-
cess story!

pany works with customers upfront to ensure 

proper installation and positive outcomes with 

its products.

“We consistently communicate with our cus-

tomers. They are the foundation of our busi-

ness, and strengthening the relationships with 

our customer base is of the utmost importance. 

Understanding their needs and providing them 

with solution-based products is our primary 

objective. I am always amazed at the level of 

satisfaction our customers express with our 

service,” Myrna Block says. “We value integrity 

and character and run our company through 

that lens. Our salespeople are an extension of 

that, and our customers recognize those attri-

butes. They appreciate us and stay with us. We 

don’t lose customers.”

Considering the significant growth DriTac has 

seen in the past decade alone, the company 

is well positioned to expand its product line 

further and see additional growth as it dives 

deeper into the green building market. 


